
 

Title:  Sales Person of the Month Created: 16/02/2011 Page 1 of 1 
Author:  HR Manager                                                       Revised: 27/01/2022 Version: 2.1 

 
Sales Person of the Month 

 
The Sales Person of the Month incentive is put in place to reward the consultant who has done well that 
month. 
 
This will be the Sales Directors choice, and the winner will receive voucher token to the value of £50 of 
their choosing and a bottle and will be presented with the Sales Person of the Month Cup! 

 
Rules 

 
It may not be the highest biller or the person with the most deals, it may be because you have agreed 
terms with a few new companies or some other great achievement. 

 

 


